
Annual Report
2022

A
N

N
U

A
L R

EP
O

R
T 2022



About MSCI Inc.

MSCI is a leading provider of critical decision support  
tools and services for the global investment community.  
With over 50 years of expertise in research, data and 
technology, we power better investment decisions by  
enabling clients to understand and analyze key drivers of  
risk and return and confidently build more effective portfolios. 
We create industry-leading research-enhanced solutions that 
clients use to gain insight into and improve transparency 
across the investment process.

To learn more, please visit www.msci.com.
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Financial highlights

YEAR ENDED

IN THOUSANDS, EXCEPT PER SHARE DATA 2022 2021 2020 2019 2018

Operating revenues  $2,248,598  $2,043,544  $1,695,390  $1,557,796  $1,433,984 

Operating expenses  $1,040,958  $970,819  $810,626  $802,095  $747,086 

Operating income  $1,207,640  $1,072,725  $884,764  $755,701  $686,898 

Net income  $870,573  $725,983  $601,822  $563,648  $507,885 

Earnings per share:

Earnings per basic common share  $10.78  $8.80  $7.19  $6.66  $5.83 

Earnings per diluted common share  $10.72  $8.70  $7.12  $6.59  $5.66 

Cash and cash equivalents  $993,564  $1,421,449  $1,300,521  $1,506,567  $904,176 

Current maturities of long-term debt,  
net of deferred fees and discounts  $8,713 — — — —

Long-term debt, net of current maturities,  
deferred fees and discounts  $4,503,233  $4,161,422  $3,366,777  $3,071,926  $2,575,502 

Total shareholders’ equity (deficit) $(1,007,925)  $(163,467)  $(443,234)  $(76,714)  $(166,494)
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Selected quarterly financial data 
(unaudited)

IN THOUSANDS, EXCEPT PER SHARE 
DATA AND HEADCOUNT Q1 Q2 Q3 Q4 Fiscal year

Operating revenues

FY2022  $559,945  $551,806  $560,639  $576,208  $2,248,598 

FY2021  $478,423  $498,180  $517,099  $549,842  $2,043,544 

Operating expenses

FY2022  $270,967  $251,425  $251,108  $267,458  $1,040,958 

FY2021  $224,048  $240,647  $236,869  $269,255  $970,819 

Operating income

FY2022  $288,978  $300,381  $309,531  $308,750  $1,207,640 

FY2021  $254,375  $257,533  $280,230  $280,587  $1,072,725 

Net income

FY2022  $228,423  $210,587  $216,592  $214,971  $870,573 

FY2021  $196,819  $165,423  $169,876  $193,865  $725,983 

Earnings per basic common share

FY2022  $2.80  $2.60  $2.69  $2.69  $10.78 

FY2021  $2.38  $2.01  $2.06  $2.35  $8.80 

Earnings per diluted common share

FY2022  $2.78  $2.59  $2.68  $2.67  $10.72 

FY2021  $2.36  $1.99  $2.03  $2.32  $8.70 

Headcount (ex ISS)

FY2022  4,759 

FY2021  4,303 

FY2020  3,633 
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Adjusted EBITDA
YEAR ENDED

IN THOUSANDS Dec. 31 2022 Dec. 31 2021 Dec. 31 2020 Dec. 31 2019 Dec. 31 2018

CONSOLIDATED

Operating revenues $2,248,598 $2,043,544 $1,695,390 $1,557,796 $1,433,984 

Adjusted EBITDA expenses $918,927 $846,754 $723,880 $707,297 $661,551

Adjusted EBITDA $1,329,671 $1,196,790 $971,510 $850,499 $772,433

Operating margin % 53.7% 52.5% 52.2% 48.5% 47.9%

Adjusted EBIDTA margin % 59.1% 58.6% 57.3% 54.6% 53.9%

INDEX

Operating revenues

Recurring subscriptions $729,710 $650,629 $580,393 $530,968 $477,612 

Asset-based fees $528,127 $553,991 $399,771 $361,927 $336,565 

Non-recurring $45,372 $47,144 $36,331 $28,042 $21,298 

Operating revenues total $1,303,209 $1,251,764 $1,016,495 $920,937 $835,475 

Adjusted EBITDA expenses $317,802 $300,452 $250,002 $250,749 $227,622 

Adjusted EBITDA $985,407 $951,312 $766,493 $670,188 $607,853 

Adjusted EBIDTA margin % 75.6% 76.0% 75.4% 72.8% 72.8%

ANALYTICS

Operating revenues:

Recurring subscriptions $567,004 $533,178 $506,301 $486,282 $474,334 

Non-recurring $9,103 $11,121 $7,507 $10,643 $5,605 

Operating revenues total $576,107 $544,299 $513,808 $496,925 $479,939 

Adjusted EBITDA expenses $328,212 $345,500 $340,884 $344,812 $336,294 

Adjusted EBITDA $247,895 $198,799 $172,924 $152,113 $143,645 

Adjusted EBIDTA margin % 43.0% 36.5% 33.7% 30.6% 29.9%

ESG AND CLIMATE

Operating revenues:

Recurring subscriptions $223,160 $162,609 $109,945 $89,563 $70,291 

Non-recurring $5,151 $3,583 $1,419 $1,096 $1,075 

Operating revenues total $228,311 $166,192 $111,364 $90,659 $71,366 

Adjusted EBITDA expenses $167,217 $136,444 $88,513 $68,846 $55,347 

Adjusted EBITDA $61,094 $29,748 $22,851 $21,813 $16,019 

Adjusted EBIDTA margin % 26.8% 17.9% 20.5% 24.1% 22.4%

ALL OTHER - PRIVATE ASSETS

Operating revenues:

Recurring subscriptions $139,649 $79,624 $51,536 $47,227 $44,299 

Non-recurring $1,322 $1,665 $2,187 $2,048 $2,905 

Operating revenues total $140,971 $81,289 $53,723 $49,275 $47,204 

Adjusted EBITDA expenses $105,696 $64,358 $44,481 $42,890 $42,288 

Adjusted EBITDA $35,275 $16,931 $9,242 $6,385 $4,916 

Adjusted EBIDTA margin % 25.0% 20.8% 17.2% 13.0% 10.4%
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Dear fellow shareholders,

As I write this letter in early March, we have just passed the one-year anniversary 
of Russia’s unprovoked and unjustified war in Ukraine, an event that has caused 
massive human suffering and significant disruptions around the world. We may 
eventually look back on the war as a hinge moment of history that permanently 
changed the global order. For now, it has forced leaders of all stripes to reimagine 
the future.

At MSCI, reimagining the future is part of our ethos. We constantly prepare for the 
unexpected while positioning ourselves to thrive in any environment. The past 15 
months have offered a reminder that external challenges can quickly metastasize.

Indeed, it is hard to remember another time in the modern era when the global 
economy and financial markets faced so many different headwinds simultaneously: 
from war and geopolitical tensions, to high inflation and rising interest rates,  
to energy and food crises. These are the short-term realities that everyone  
must navigate.

They have intersected with longer-term, structural trends that are reshaping the 
investment landscape, such as the expansion of index investing, the shift to 
outcome-oriented investment strategies, and the increased focus on climate change 
and its impact on portfolios.

MSCI has always tried to capture the next evolution of global investing. This mindset 
helps us produce mission-critical data, models, analytics and technology. Today,  
we see enormous growth opportunities across product lines, asset classes and  
client segments. 

In 2022, these opportunities helped us achieve strong results despite significant 
market volatility. Among other highlights, MSCI delivered overall revenue growth of 
10% — including recurring subscription-revenue growth of 16% — diluted earnings-
per-share (EPS) growth of 23%, adjusted EPS growth of 15%, a record full-year 
retention rate of 95.2%, and share repurchases of nearly $1.3 billion. While the 
market unrest created headwinds and more variability for asset-linked fees, our index 
recurring subscriptions and transaction-volume businesses performed well through 
difficult operating conditions.

We have once again demonstrated the balance, adaptability and resilience of our 
all-weather franchise, which has enabled us to continue making crucial investments 
in long-term secular growth areas. These investments are helping us enhance our 
capabilities to meet the needs of a diverse client base. 

To understand MSCI’s performance and potential, it is important to understand some 
of the key dynamics transforming our industry.

The Expansion of Index Investing

As recently as the 1990s, there was still tremendous skepticism about indexing 
among investors, analysts and journalists. Many people believed that index funds 
meant “guaranteed mediocrity.” Others thought indexing held great promise. 

Henry A. Fernandez
Chairman and Chief Executive Officer

MSCI has always 
tried to capture the 
next evolution of 
global investing. 
Today, we see 
enormous growth 
opportunities across 
product lines,  
asset classes and 
client segments.
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The optimists turned out to be right: Index investing is now increasingly popular 
across regions, asset classes and investor types. As of June 2022, we estimate that 
there were $13.5 trillion in assets under management benchmarked to MSCI indexes, 
of which roughly $4.5 trillion were passively managed.

I often compare index investing to automation. With passive funds, our clients 
use indexes to make elements of the investment process more efficient. Passive 
investing allows investors to focus more heavily on asset allocation.

So far, market-cap equity indexes have accounted for the vast majority of the index 
revolution. Moving forward, three of the biggest possible growth areas for indexing 
are non-market-cap indexing, direct indexing and fixed-income indexing.

During periods of financial turmoil, the unique strengths of MSCI’s Index business 
become even more salient. We offer indexes spanning different asset classes, 
exposures, styles and investment themes. This is now helping us meet investor 
demand for more specialized portfolio-construction tools. 

Last year, for example, we launched Institutional Client-Designed Indexes, which will 
make it easier for asset owners and asset managers to build customized indexes 
that reflect their investment strategy. We also established a new partnership that will 
allow MSCI’s fixed-income indexes and portfolio analytics to integrate the advanced 
pricing models developed by MarketAxess Holdings, including their tradability and  
liquidity scores.

As our 2022 results confirm, MSCI has maintained strong momentum in the index 
space. For the full year, our Index segment posted a record retention rate, a record 
level of non-recurring sales, and a record level of revenue from futures-and-options 
licenses. We also completed our 36th consecutive quarter of double-digit Index 
subscription run-rate growth.

The Shift to Outcome-Oriented Investing

The expansion of indexing highlights a broader trend: More and more investors favor 
outcome-oriented investment strategies. This explains the growth of indexes that 
support particular investment objectives.

Factor indexes, for example, might target stocks that have demonstrated high 
growth, value, yield or momentum, or low volatility. Whereas thematic indexes target 
stocks associated with certain economic, technological and geopolitical megatrends 
that are transforming the way people live and work, such as digital innovation, 
robotics, renewable energy, biotechnology and cybersecurity.

Any discussion of outcome-oriented strategies must include environmental, social 
and governance (ESG) investing. For all the debate over ESG, it remains widely 
misunderstood. 

Markets have always adapted to meet the changing needs and expectations of 
investors. Incorporating ESG criteria into the investment process helps investors 
address previously neglected risks and opportunities, and thus make more  
informed decisions.

Operating Income (in millions)

Net Income (in millions)

Cash and Cash Equivalents and  
Short-term Investments (in millions)

$687 

F2018 F2019 F2020 F2021 F2022

$756 

$885 

$1,073 

$1,208 

Operating Income
(in millions)

Net Income
(in millions)

$508

F2018 F2019 F2020 F2021 F2022

$564
$602

$726

$871

Cash and Cash Equivalents and
Short-term Investments
(in millions)

$904

F2018 F2019 F2020 F2021 F2022

$1,507

$1,301
$1,421

$994

Diluted Shares (in millions)

Diluted Shares
(in millions)

89.7

F2018 F2019 F2020 F2021 F2022

85.5 84.5 83.5 81.2
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In other words, ESG is not about politics or ideology. It is about building better 
portfolios. That is why investors continue to make ESG integration a priority.

A 2022 PwC report found that more than 80% of institutional investors in the U.S. 
and Europe “plan to increase their allocations to ESG products over the next two 
years.” Similarly, when the Index Industry Association surveyed investment-fund 
companies across the U.S., U.K., Germany and France, an “overwhelming majority” 
said that ESG had become more important to their investment strategy between 
2021 and 2022. 

These findings are reinforced by client demand for MSCI’s ESG solutions, which has 
stayed relatively strong. In 2022, we delivered particularly impressive ESG growth 
with banks, wealth managers and corporates.

To expand our ESG offerings, we introduced the Bloomberg MSCI China ESG Index 
Suite, which consists of nine separate ESG indexes. Collectively, they represent the 
first-ever Bloomberg MSCI index suite to track both the RMB-denominated bond 
market and the U.S.-dollar-denominated Chinese bond market.

We also launched MSCI Corporate Sustainability Insights, a solution that allows 
companies to measure and compare their ESG and climate data against their peers.

The Increased Focus on Climate Change

Of all sustainability factors, climate risks have received the most public attention. 
It is easy to see why: The destructive consequences of rising global temperatures 
have become more visible than ever before.

In 2022 alone, we witnessed record heat waves, record drought conditions, and 
record flooding across the planet. The United Nations Environment Program has 
projected that the current mix of global climate policies will lead to a temperature 
increase of 2.8 degrees Celsius by the end of this century. That is far above the 
1.5-degree limit scientists believe is necessary to avoid the worst climate impacts.

What is true of sustainability risks in general is true of climate risks in particular: 
They can be material investment risks. In a recent Deutsche Bank investor survey, 
more than three-quarters of respondents said that climate change “either is already 
having a severe negative impact on the global economy, or will have it in the next 10 
years if left unchallenged.” 

As a result of these concerns, companies from all industries face growing  
pressure to reduce their carbon emissions, including their supply-chain emissions. 
For perspective, clean-energy investments must increase to more than $4 trillion  
per year by 2030 to achieve net-zero emissions by 2050, according to the 
International Energy Agency. This will require nothing less than a global economic 
transformation — which means it will also require a huge increase in both the 
quantity and the quality of climate-related data, models and analytics.

At MSCI, we are developing the high-quality solutions investors need to accelerate 
the decarbonization of their portfolios. In 2022, we introduced several new products 
that can help clarify climate-related risks and opportunities. 

Debt (in millions)

Operating Margin

Diluted EPS

Operating Margin

47.9%

F2018 F2019 F2020 F2021 F2022

48.5%
52.2% 52.5% 53.7%

Diluted EPS 

$5.66

F2018 F2019 F2020 F2021 F2022

$6.59
$7.12

$8.70

$10.72

Debt
(in millions)

$2,576

F2018 F2019 F2020 F2021 F2022

$3,072 
$3,367

$4,161
$4,512

Dividends per Share

Dividends per share

$1.92 

F2018 F2019 F2020 F2021 F2022

$2.52 

$2.92 

$3.64

$4.58
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For example, our Total Portfolio Footprinting (TPF) tool provides carbon-emissions 
data on more than 4 million financial securities. TPF has already played an essential 
role in helping us close strategic deals with asset managers, asset owners, banks, 
insurance companies and others. 

Another new MSCI solution can help financial firms align with the European Banking 
Authority’s ESG Pillar 3 prudential framework, which requires them to disclose 
climate risks. Meanwhile, MSCI Climate Action Indexes pinpoint companies across 
industries that are taking concrete steps to reduce their emissions and reimagine 
their operations for a net-zero world. 

Powered by such wide-ranging solutions, Climate remains our fastest-growing 
segment. For the full year, we delivered 80% Climate run-rate growth across our 
product lines, including 94% growth in the Americas, while posting a 97.8% Climate 
retention rate.

Climate-focused investors depend on analytics to identify key drivers of risk and 
return. So it is not surprising that climate products have become an important source 
of growth for MSCI’s Analytics segment. In 2022, both our climate and reporting 
sales in Analytics hit new full-year highs. We also achieved record levels of full-year 
recurring sales and recurring net-new sales in equity portfolio analytics.

Looking Ahead: Opportunities and Enablers

We see considerable opportunities in many other areas, such as private assets. 
Investors have been steadily increasing allocations to private equity, private credit, 
real estate and infrastructure, and MSCI is well positioned to meet their needs. A 
State Street survey conducted in late 2022 found that “68 percent of investors will 
continue to grow private markets allocations in line with current targets, despite rate 
rises reducing the attractiveness of leveraged strategies.”

MSCI aims to become the leading facilitator of transparent markets for private 
assets, which have historically been somewhat opaque. That is what motivated our 
2021 acquisition of Real Capital Analytics. Last year, we officially brought together 
our real-estate and infrastructure product lines under a combined segment known as 
MSCI Real Assets. As of June 2022, it provided fund and property data for more than 
$31 trillion worth of assets around the world.

We have also developed innovative climate tools for private assets through our 
collaboration with Burgiss. As of early 2022, one of these tools offered climate  
data on around 50,000 private companies and more than 6,000 private-equity and 
private-debt funds.

Our most vital enablers remain data and technology. With that in mind, MSCI  
is undergoing a tech-driven data transformation to help improve our products  
and services.

In December 2022, we expanded our strategic partnership with Microsoft to support 
our new MSCI ONE technology platform, which is built on Microsoft Azure. A month 
later, we announced another strategic partnership, with Google Cloud, to build an 
investment data-acquisition and data-development platform. The new platform will 
make it easier for our clients to translate raw data into actionable insights.

Outstanding Shares (in millions)

Adjusted EBITDA Margin

Outstanding shares 
(in millions)

84.2 84.8 82.6 82.4 80.0

F2018 F2019 F2020 F2021 F2022

Adjusted EBITDA Margin

53.9%

F2018 F2019 F2020 F2021 F2022

54.6%
57.3% 58.6% 59.1%

Operating Revenues (in millions)

Operating Revenue
(in millions)

$1,434

F2018 F2019 F2020 F2021 F2022

$1,558
$1,695 

$2,044

$2,249

Net Cash Provided by Operating Activities  
(in millions)

Net cash provided by operating 
activities 
(in millions)

$613 

F2018 F2019 F2020 F2021 F2022

$710 

$811

$936

$1,095
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Of course, the foundation of MSCI’s success has always been our culture — the 
values and behaviors that define who we are and how we work together while 
serving our clients. We have instilled a culture of diversity, inclusion, empowerment, 
collaboration, trust and accountability across our operations. These principles and 
character traits are inseparable from our performance as a company. 

Peter Drucker famously said that culture eats strategy for breakfast. At MSCI, we 
recognize that culture makes strategy possible. Our own culture has helped us 
attract, develop and retain exceptional talent, which in turn has helped us identify and 
capitalize on new opportunities for growth. Even as our strategy evolves, our culture 
will continue to underpin everything we do.

Looking ahead, we cannot know when inflation will subside, how high interest rates 
will rise, when the war in Ukraine will end, or whether the world economy will fall 
into recession. But we do believe that MSCI’s unique competitive advantages will 
continue to set us apart.

Sincerely yours, 

Henry A. Fernandez

Chairman, Chief Executive Officer and Shareholder

Adjusted EBITDA (in millions)

Adjusted EBITDA 
(in millions)

$772

F2018 F2019 F2020 F2021 F2022

$850

$972

$1,197

$1,330

Adjusted EPS

Adjusted EPS

$5.35

F2018 F2019 F2020 F2021 F2022

$6.44

$7.83

$9.95

$11.45

Free Cash Flow
(in millions)

$564

F2018 F2019 F2020 F2021 F2022

$656

$760 

$883

$1,022

Free Cash Flow (in millions)
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Reconciliation of Net Income to 
Adjusted EBITDA (unaudited)

YEAR ENDED

IN THOUSANDS
Dec. 31 

2022
Dec. 31 

2021
Dec. 31 

2020
Dec. 31 

2019
Dec. 31 

2018

Net income $870,573 $725,983 $601,822 $563,648 $507,885 

Provision for income taxes $173,268 $132,153 $84,403 $39,670 $122,011

Other expense (income), net $163,799 $214,589 $198,539 $152,383 $57,002

Operating income $1,207,640 $1,072,725 $884,764 $755,701 $686,898

Amortization of intangible assets $91,079 $80,592 $56,941 $49,410 $54,189

Depreciation and amortization of property, equipment 
and leasehold improvements $26,893 $28,901 $29,805 $29,999 $31,346

Multi-year PSU payroll tax expense — — — $15,389 —

Impairment related to sublease of leased property — $7,702 — — —

Acquisition-related integration and transaction costs (1) $4,059 $6,870 — — —

Consolidated adjusted EBITDA $1,329,671 $1,196,790 $971,510 $850,499 $772,433 

Index adjusted EBITDA $985,407 $951,312 $766,493 $670,188 $607,853 

Analytics adjusted EBITDA $247,895 $198,799 $172,924 $152,113 $143,645

ESG and Climate adjusted EBITDA $61,094 $29,748 $22,851 $21,813 $16,019

All Other - Private Assets adjusted EBITDA $35,275 $16,931 $9,242 $6,385 $4,916

Consolidated adjusted EBITDA $1,329,671 $1,196,790 $971,510 $850,499 $772,433 

Operating margin % 53.7% 52.5% 52.2% 48.5% 47.9%

Adjusted EBITDA margin % 59.1% 58.6% 57.3% 54.6% 53.9%

(1) Incremental and non-recurring costs attributable to acquisitions directly related to the execution of the transaction and integration of the acquired business that have occurred  
no later than 12 months after the close of the transaction.
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Reconciliation of Net Income and 
Diluted EPS to Adjusted Net Income  
and Adjusted EPS (unaudited) YEAR ENDED

IN THOUSANDS, EXCEPT PER SHARE DATA
Dec. 31 

2022
Dec. 31 

2021
Dec. 31 

2020
Dec. 31 

2019
Dec. 31 

2018

Net income $870,573  $725,983  $601,822  $563,648  $507,885 
Plus: Amortization of acquired intangible assets and equity method 
investment basis difference $67,373  $47,001  $37,413  $34,773  $43,981 

Plus: Multi-year PSU payroll tax expense — — —  $15,389 — 

Less: Discrete excess tax benefit related to multi-year PSU vesting — — —  ($66,581) —
Plus: Debt extinguishment costs associated with 2024, 2025, 2026 
and 2027 senior notes redemptions —  $59,104  $44,930  $16,794 —

Plus: Write-off of internally developed capitalized software —  $16,013 — — —

Plus: Impairment related to sublease of leased property — $ 8,702 — — —

Plus: Acquisition-related integration and transaction costs (1)(2) $ 4,220  $7,041 — — —

Less: Gain from changes in ownership interest of equity method investee —  ($6,972) — — —

Less: Gain on sale of FEA (not tax effected) — — — —  ($10,646)

Less: Gain on sale of InvestorForce — — — —  ($46,595)

Less: Valuation allowance released related to InvestorForce disposition — — — —  ($7,758)

Less: Tax Reform adjustments — —  ($6,256) —  ($8,272)

Less: Income tax effect (3) ($ 11,883)  ($26,462)  ($16,490)  ($13,226)  $1,678 

Adjusted Net income  $930,283  $830,410  $661,419  $550,797  $480,273 

Diluted EPS  $10.72  $8.70  $7.12  $6.59  $5.66 
Plus: Amortization of acquired intangible assets and equity method 
investment basis difference  $0.83  $0.56 $0.44 $0.41 $0.49 

Plus: Multi-Year PSU payroll tax expense —  —  — $ 0.18  — 

Less: Discrete excess tax benefit related to Multi-Year PSU vesting — — —  ($0.78) —
Plus: Debt extinguishment costs associated with 2024, 2025, 2026 
and 2027 senior notes redemptions — $0.71  $0.53  $0.20 —

Plus: Write-off of internally developed capitalized software — $0.19 — — —

Plus: Impairment related to sublease of leased property — $0.10 — — —

Plus: Acquisition-related integration and transaction costs (1)(2)  $0.05 $0.08 — — —
Less: Gain from changes in ownership interest of equity method 
investee —  ($0.08) — —  — 

Less: Gain on sale of FEA (not tax effected) — —  —  —  ($0.12)

Less: Gain on sale of InvestorForce —  — — —  ($0.52)

Less: Valuation allowance released related to InvestorForce disposition  —  —  —  —  ($0.09)

Less: Tax Reform adjustments  —  —  ($0.07)  —  ($0.09)

Less: Income tax effect (3)  ($0.15)  ($0.31)  ($0.19)  ($0.16)  $0.02 

Adjusted EPS  $11.45  $9.95  $7.83  $6.44  $5.35 

Diluted weighted average common shares outstanding 81,215 83,479 84,517 85,536 89,701
 
(1) Acquisition-related integration and transaction costs of $4.1 million are presented within “General and administrative” expenses and $0.2 million are presented within  
     “Depreciation and amortization of property, equipment and leasehold improvements” expenses for the year ended Dec. 31, 2022.
(2) Incremental and non-recurring costs attributable to acquisitions directly related to the execution of the transaction and integration of the acquired business that have occurred  
      no later than 12 months after the close of the transaction.
(3) Adjustments relate to the tax effect of non-GAAP adjustments, which were determined based on the nature of the underlying non-GAAP adjustments and their relevant  
      jurisdictional tax rates.
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Reconciliation of Operating Expenses to 
Adjusted EBITDA Expenses (unaudited)

Reconciliation of Net Cash Provided by 
Operating Activities to Free Cash Flow 
(unaudited)

YEAR ENDED

IN THOUSANDS
Dec. 31 

2022
Dec. 31 

2021
Dec. 31 

2020
Dec. 31 

2019
Dec. 31 

2018

Total operating expenses $1,040,958 $970,819 $810,626 $802,095 $747,086 

Amortization of intangible assets $91,079 $80,592 $56,941 $49,410 $54,189

Depreciation and amortization of property, equipment 
and leasehold improvements $26,893 $28,901 $29,805 $29,999 $31,346

Multi-Year PSU payroll tax expense — — — $15,389 —

Impairment related to sublease of leased property — $7,702 — — —

Acquisition-related integration and transaction costs(1) $4,059 $6,870 — — —

Consolidated adjusted EBITDA expenses $918,927 $846,754 $723,880 $707,297 $661,551 

Index adjusted EBITDA expenses $317,802 $300,452 $250,002 $250,749 $227,622 

Analytics adjusted EBITDA expenses $328,212 $345,500 $340,884 $344,812 $336,294

ESG and Climate adjusted EBITDA expenses $167,217 $136,444 $88,513 $68,846 $55,347

All Other - Private Assets adjusted EBITDA expenses $105,696 $64,358 $44,481 $42,890 $42,288

Consolidated adjusted EBITDA expenses $918,927 $846,754 $723,880 $707,297 $661,551 

YEAR ENDED

IN THOUSANDS
Dec. 31 

2022
Dec. 31 

2021
Dec. 31 

2020
Dec. 31 

2019
Dec. 31 

2018

Net cash provided by operating activities $1,095,369 $936,069 $811,109 $709,523 $612,762 

Capital expenditures ($13,617) ($13,509) ($21,826) ($29,116) ($30,257)

Capitalized software development costs ($59,278) ($39,285) ($29,149) ($24,654) ($18,704)

Capex  ($72,895)  ($52,794)  ($50,975)  ($53,770)  ($48,961)

Free cash flow $1,022,474  $883,275  $760,134  $655,753  $563,801 

Net Income  $870,573  $725,983  $601,822  $563,648  $507,885 

(1) Incremental and non-recurring costs attributable to acquisitions directly related to the execution of the transaction and integration of the acquired business that have occurred no 
later than 12 months after the close of the transaction.
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Notes Regarding the Use of Non-GAAP 
Financial Measures 
The non-GAAP financial measures presented herein should not be considered as alternative measures for the most directly comparable 
GAAP financial measures. The non-GAAP financial measures presented herein are used by management to monitor the financial 
performance of the business, inform business decision-making and forecast future results.

“Adjusted EBITDA” is defined as net income before (1) provision for income taxes, (2) other expense (income), net, (3) depreciation and 
amortization of property, equipment and leasehold improvements, (4) amortization of intangible assets and, at times, (5) certain other 
transactions or adjustments, including, when applicable, the impact related to the vesting of multi-year restricted stock units granted in 
2016 (“Multi-Year PSUs”), impairment related to sublease of leased property and certain non-recurring acquisition-related integration and 
transaction costs.

“Adjusted EBITDA expenses” is defined as operating expenses less depreciation and amortization of property, equipment and leasehold 
improvements and amortization of intangible assets and, at times, certain other transactions or adjustments, including, when applicable, 
the impact related to the vesting of the Multi-Year PSUs, impairment related to sublease of leased property and certain non-recurring 
acquisition-related integration and transaction costs.

“Adjusted EBITDA margin” is defined as adjusted EBITDA divided by operating revenues.

“Adjusted net income” and “adjusted EPS” are defined as net income and diluted EPS, respectively, before the after-tax impact of: the 
amortization of acquired intangible assets, including the amortization of the basis difference between the cost of the equity method 
investment and MSCI’s share of the net assets of the investee at historical carrying value and, at times, certain other transactions or 
adjustments, including, when applicable, the impact related to the vesting of the Multi-Year PSUs, the impact related to costs associated 
with debt extinguishment, the impact from the write-off of internally developed capitalized software, the impact from impairment related 
to sublease of leased property, the impact related to certain non-recurring acquisition-related integration and transaction costs, the 
impact related to gain from changes in ownership interest of equity method investee, the impact of divestitures of Financial Engineering 
Associates, Inc. (“FEA”) and Investor Force Holdings, Inc. (“InvestorForce”) and the impact of Tax Reform adjustments.

“Capex” is defined as capital expenditures plus capitalized software development costs.

“Free cash flow” is defined as net cash provided by operating activities, less Capex.

We believe adjusted EBITDA, adjusted EBITDA margin and adjusted EBITDA expenses are meaningful measures of the operating 
performance of MSCI because they adjust for significant one-time, unusual or non-recurring items as well as eliminate the accounting 
effects of certain capital spending and acquisitions that do not directly affect what management considers to be our ongoing operating 
performance in the period.

We believe adjusted net income and adjusted EPS are meaningful measures of the performance of MSCI because they adjust for the after-
tax impact of significant one-time, unusual or non-recurring items as well as eliminate the impact of any transactions that do not directly 
affect what management considers to be our ongoing operating performance in the period. We also exclude the after-tax impact of the 
amortization of acquired intangible assets and amortization of the basis difference between the cost of the equity method investment and 
MSCI’s share of the net assets of the investee at historical carrying value, as these non-cash amounts are significantly impacted by the 
timing and size of each acquisition and therefore not meaningful to the ongoing operating performance in the period.

We believe that free cash flow is useful to investors because it relates the operating cash flow of MSCI to the capital that is spent to 
continue and improve business operations, such as investment in MSCI’s existing products. Further, free cash flow indicates our ability to 
strengthen MSCI’s balance sheet, repay our debt obligations, pay cash dividends and repurchase shares of our common stock.

We believe that the non-GAAP financial measures presented herein facilitate meaningful period-to-period comparisons and provide a 
baseline for the evaluation of future results.

Adjusted EBITDA expenses, adjusted EBITDA, adjusted EBITDA margin, adjusted net income, adjusted EPS, Capex and free cash flow 
are not defined in the same manner by all companies and may not be comparable to similarly-titled non-GAAP financial measures of 
other companies. These measures can differ significantly from company to company depending on, among other things, long-term 
strategic decisions regarding capital structure, the tax jurisdictions in which companies operate and capital investments. Accordingly, the 
Company’s computation of these measures may not be comparable to similarly-titled measures computed by other companies.
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T: +1 212 804 3900 
F: +1 212 804 2919
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